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This Brochure provides information about the qualifications and business practices of KFG, LLC (“KFG”). If there are any 
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Supplements for additional information on the qualifications of our firm and its advising associates. 
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Item 2: Material Changes 
 

KFG, LLC is required to advise clients of any material changes to our Firm Brochure (“Brochure”) from our last annual 

update 

  

With this initial annual amendment filing we succeeded the business of formerly registered investment adviser, Kahler 

Financial Group, Inc. (CRD# 124042). Kahler Financial Group, Inc. (controlled by Rick Kahler) along with Paul Freidel and 

Ben Paulding make up the ownership of KFG, LLC. The following material changes were made to Form ADV Part 2A of 

Kahler Financial Group, Inc. dated March 2025: 

 

1. Item 4 – Clarified that KFG may, on a limited basis, provide advice on specific single-security positions, including 

initial public offering (IPO) allocations and other individual positions carried over from a client's legacy account 

(such as clients migrating from Astute Financial), where doing so is in the client's best interest. 

2. Item 8 – Added disclosure describing KFG's limited use of artificial intelligence ("AI") tools, including generative 

AI, for internal research, drafting, and administrative and operational tasks. AI tools are not used to generate 

personalized investment advice or make investment decisions on a client's behalf. 

3. Item 10 – Added disclosure that Mr. Freidel, KFG's CEO and CCO, serves as trustee of various irrevocable family 

trusts in his individual capacity, arising from personal relationships rather than his role at KFG. Two trust 

beneficiaries are also advisory clients. The trusts are not KFG clients and are excluded from KFG's assets under 

management. 
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Item 4: Advisory Business 
 

KFG’s core focus is helping people make their best decisions. Our firm is a limited liability company formed under the laws 

of the State of South Dakota. KFG, LLC is owned by Paul Freidel, Ben Paulding and Kahler Financial Group, Inc. (controlled 

by Richard Kahler). KFG, LLC has taken over operations of Kahler Financial Group, Inc.’s registration as an RIA and continues 

to provide the same advisory services clients know and appreciate. All of obligations of the RIA have been assumed by 

KFG, LLC. Please refer to the Material Changes in Item 2 above to learn more about the changes made with our August 

2025 succession. 
 

We manage $144,400,000on a discretionary basis and $43,700,000on a non-discretionary basis as of October 31, 2025. 

We are an independent, client-centered, fee-only financial planning firm that does not sell investment products. We do 

not receive compensation from third parties, such as a mutual fund or insurance company. We strive to provide complete 

objective advice and should there ever be conflicts of interest, we will promptly disclose them. We work solely for the 

client. We charge a percentage on investment assets. 
 

We help business owners, professionals, retirees, and families make good financial decisions by integrating the nuts and 

bolts of financial planning with what clients think, feel, and believe about money. We call this the “blending” of our 

emotions and beliefs about finance with the mechanical aspect of integrated financial planning. We do that by: 

1. Putting our clients first 

2. Guiding clients to reach a destination in an unfamiliar area 

3. Giving sound advice and creative solutions 

4. Constantly educating ourselves 

5. Practicing what we preach 

6. Taking clients only where we have gone ourselves 

7. Being serial innovators 

8. Taking personal responsibility for our actions and contributions 
 

We work best with people who recognize big goals happen by making small changes and have a willingness to change 

behavior to further their long-term goals. They have realistic investment expectations and can ignore the investment ‘du 

jour’ as touted by the financial press. Most are affluent or becoming affluent and have the ability to save a portion of their 

income. Some have complex tax, investment, and other planning needs.  
 

We offer specialization in our core area of competence and utilize other professionals when specialization is needed in 

other areas such as legal, psychological, or accounting. Ongoing planning reviews, workshops, study groups, virtual classes, 

and special events help both new and existing clients feel part of our community.   

We may offer an initial complimentary consultation to review client interests, needs and objectives, and to discuss the 

services available. Advisory services are initiated only after an Engagement Agreement and a Retainer Agreement is 

executed with us.  
 

We specialize in the following types of services:  

● Integrated financial planning for individuals   

● Investment portfolio management 

● Specialized problem-solving and analysis of complex financial issues  

● Estate and tax planning strategies  

● Strategies for gaining financial independence 

● Cash flow and budget analysis  

● Mortgage analysis and refinancing decisions  

● Business planning, including succession planning 

● Asset protection strategies 

● Financial Coaching 
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Our integrated financial planning is supported by a five-step process: Data Gathering; Discovery; Design; Implementation; 

and Maintenance.  Our process is designed to help clients identify goals and objectives, to find and implement personalized 

solutions, and to maintain and monitor progress.  

 

Our firm utilizes the sub-advisory services of third-party investment advisory firms or individual advisors to aid in the 

implementation of investment management services and financial planning services. Before selecting a firm or individual, 

our firm will ensure the chosen party is properly licensed or registered. 

 

DATA GATHERING 
Our Data Gathering process asks clients to provide us with all financial documents and statements. We request input and 

information, including historical financial information, present financial condition and account information, and 

investment history and experience. The information requested may vary, depending upon the individual needs and 

objectives expressed to us or what we may discover in our interviews.  We treat the information given to us as reliable 

and current. We also request the names and relationships of other trusted advisors (i.e., attorney, accountant, banker, 

etc.). It is important to note the other trusted advisors may bill clients for assisting us in gathering pertinent information. 

KFG will not be responsible for these fees. 

 

DISCOVERY 
Our Discovery process goes beyond compiling financial documents and statements, which is the first step of the process. 

This second aspect is uniquely designed to help identify client values, goals, and priorities, and how they relate to finances. 

This discovery session focuses on what matters to the client –beliefs about money, unique history with money, values, 

and dreams. It helps clients bring into focus an action plan for the life he/she wants to be living, as opposed to the life 

he/she is living. 

 

FINANCIAL PLAN DESIGN 
Based upon the collected data in the Discovery process, we provide a choice of options which present solutions to 

accomplishing client objectives. We do this through a series of meetings where we conduct dialogue and education on 

solutions in each of three areas: financial planning, investment strategy, and financial coaching.  

 

Financial Planning Services 
Cash flow planning addresses the issue of organizing and monitoring the client’s cash flow. It helps identify where the 

money is being spent and how to manage the process. 

Investment education will assist clients in learning how to save and invest wealth. We will help decide which type of 

investment vehicle is appropriate and adapt an appropriate asset allocation.  

Planning for financial independence is a detailed look at post-employment cash flow projections that are a result of 

considering all potential sources of post-employment income, company retirement plan options, and the best 

strategies for maximizing assets to be used for financial needs when the client is no longer earning a salary. 

Asset protection and risk management are an important part of the financial planning process, designed to reduce risk 

to acceptable levels. This planning helps protect from catastrophe or a frivolous lawsuit. It includes a review of all types 

of insurance coverage to ensure the appropriate levels of coverage are in place. 

Estate and tax planning is important to improving wealth building efficiency and helping transfer lifetime assets 

according to final wishes. An appropriate estate plan can help minimize the time it takes to distribute an estate and 

minimize federal taxes. 

 

Investment Advisory Services 
Investment planning and management starts with a review of the client’s current investment portfolio and an analysis 

of its ability to help achieve authentic goals presented during the Discovery portion of the process. The review will 

involve selecting asset classes, and sub classes. We believe good asset allocation consists of a variety of appropriately 

selected asset classes. We do not time the market, and individual security selection is not the primary driver of our 
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advice. On a limited basis, we may advise on specific single-security positions, including initial public offering (IPO) 

allocations and other individual positions carried over from a client’s legacy account, or in other cases where doing so 

is in the client’s best interest. We follow a “constant-weighting asset allocation” philosophy where we rebalance the 

asset classes to their original targets periodically. Both our experience and academic research have shown most 

portfolio returns are the result of the asset allocation decision and not market timing or individual security selection. 

We also manage the portfolio, continuously reviewing and upgrading managers. We usually do not allow clients to 

impose restrictions on investing in certain securities or types of securities due to the level of difficulty this would entail 

in account management. We may occasionally provide clients with investment advice and external management of 

investments without our extensive financial planning and coaching as designated in the Financial Services Agreement. 

 

Lightning Meetings 
Our firm provides a variety of standalone consulting services to clients for the management of financial resources based 

upon an analysis of current situation, goals, and objectives. Lightning Meetings will typically involve a 60-minute 

meeting and cost is based on the level of planning expertise desired.  A 60-minute meeting with our principal financial 

planner is $990 per hour; 60-minute meeting with a lead financial planner is $650 per hour; or 60-minute meeting with 

an associate financial planner is $350 per hour for individuals based on the requested topic and data provided at the 

time of the meeting. The Lightning Meeting may encompass retirement planning, estate planning, education planning, 

personal tax planning, real estate analysis, mortgage/debt analysis and insurance analysis. 

 

Lightning Meetings rendered usually include general recommendations for a course of activity or specific actions to be 

taken by the clients. Implementation of the recommendations will be at the discretion of the client. Lightning Meetings 

are not typically accompanied by a written summary of observations and recommendations, as the process is less 

formal. Lightning Meetings will only consider the information and documents the client provides at the time of the 

meeting are typically completed at the close of the meeting.  Payment for Lightning Meetings is due prior to the 

commencement of the meeting. 

 

IMPLEMENTATION 
In the Implementation process, we assist in acting on the decisions made in the Data Gathering process and coordinate 

them with the client’s other advisors. We communicate the specific strategies and our recommendations to the client’s 

accountant and attorney, if the client requests us to do so. We execute the selected portfolio, helping to liquidate and 

acquire securities and managers we’ve identified in the plan.  

 

Once your strategy and portfolio construction are created, we engage third-party managers to trade in your portfolio to 

help achieve the financial goals we’ve identified with our clients. The third-party managers implement our 

recommendations to our clients. The performance of client portfolios is monitored by our KFG advisors on an ongoing 

basis to ensure they stay within acceptable ranges and risk tolerance levels.  

 

MAINTENANCE 
We believe integrated financial planning is dynamic, ever changing, and never complete. The maintenance process 

includes the on-going oversight of goal implementation. Some services like investment planning, planning for financial 

independence, cash flow management, estate planning, financial coaching or tax planning are ongoing or completed over 

a longer period of time.  

 

We hold periodic meetings with a minimum of an annual meeting. The number of meetings per year depends upon the 

complexity and needs of the client in any one year. More complex client needs indicate more frequent meetings.  Annual 

meetings are focused on financial planning work done per direction of the client. In our meetings we focus on the issues 

the client identifies as important and a continuous review of all the components of changing financial needs. Third-party 

managers will rebalance portfolios on at least an annual basis to account for overweighted holdings and drift that occurs 

over time from targeted goals. More frequent trading will take place in the event that market events, economic conditions 

or other circumstances dictate.  
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We usually do not allow the client to impose restrictions on investing in certain securities or types of securities due to the 

level of difficulty this would entail in managing the account. We do not offer wrap fee programs. 

 

Item 5: Fees & Compensation 
 

Below we describe fees and expenses so clients will know exactly how much we charge for the advisory services provided. 

Fees are typically not negotiable; however, we reserve the right to discount advisory fees based on the scope and 

complexity (or lack thereof) of the engagement. Because our firm’s primary focus is the discovery, design, and review of 

the financial plan, we charge our fees based on the total asset value of investment assets under our advisement. This 

excludes personal assets like primary residence, vehicles, other personal property, and illiquid assets. For calculation 

purposes we round to the nearest dollar. 

 

KFG Planning Charge Matrix  

Asset under Management and Advisement Tiered Range    Annual Percentage 

$0 to $780,000 1.30% 

$780,000.01  to $1,825,000 1.00% 

$1,825,000.01 to $3,675,000 0.80% 

$3,675,000.01  to  $8,000,000 0.55% 

Over $8,000,000     Negotiable 

 

KFG Fee Structure (Investment Only) 

Asset under Management Tiered Range Annual Percentage 

$0  to  $1,825,000 1.00% 

$1,825,000.01  to   $3,675,000  0.75% 

$3,675,000 .01  to   $8,000,000 0.50% 

Over $8,000,000      Negotiable 

 

Financial planning fees are established annually based on the assets under advisement which includes asset managed 

under KFG (including cash and cash equivalents) as of October 31st of the previous year. We have a one-time data-

gathering and design fee of up to 50% of the annual financial planning fee. Financial Planning clients have a minimum 

quarterly fee of $1,875 and for their assets in managed accounts held at Schwab there is an additional 0.04% charged 

quarterly to partially cover third-party manager fees. The one-time data-gathering and design fee, and the first quarterly 

fee are due at the beginning of the engagement. Thereafter, financial planning fees are due quarterly in arrears. Legacy 

Investment Only advisory fees are based on account balances (including cash and cash equivalents) on October 31st of 

each year and charged quarterly in arrears during the following year for legacy clients. New Investment Only clients will 

be charge on account balances on the last day of the quarter. We do not make adjustments for deposits and withdrawals 

in fee calculations. 

 

For sub-advisory services rendered to our clients, our firm compensates third party investment advisory firms or individual 

advisors a percentage of the overall investment advisory fee charged by our firm. Advisory fees are deducted from client’s 

managed accounts by the third-party manager and paid to us. The advisory fee paid shall not exceed the fee published for 

this service. 

 

We rebalance portfolios held at Schwab at least annually. We offer rebalance recommendation for employer-controlled 

retirement portfolios held away from Schwab annually. We need timely information on assets held away from Schwab. 

Assets, on which the client does not provide KFG with automatic and timely updated statements, will not be included in 

any asset allocations, financial statements, or reports. This significantly slows down our internal process and the quality 

of advice received from us.   
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Because we calculate our annual financial planning fee on a percentage of investment assets, there exists a potential 

conflict of interest regarding advice given by us since our revenues are directly impacted by the size of the client portfolio. 

There is also a potential conflict of interest if a client decides to convert investment assets, on which we charge a fee, to 

tangible assets like real estate, closely held businesses, permanent life insurance, and other personal assets, on which we 

don’t charge a fee. 

 

Other services not listed above will be billed on an hourly basis. A project fee may be quoted based upon the time and 

effort required. The total fee and services to be provided are agreed upon at the time of engagement. Project fees will 

vary based upon the amount of time we incur for the project, in addition to the nature and complexity of services.  These 

may be billed at a rate of up to $500 per hour.  

 

Unless otherwise negotiated, terms and conditions under an advisory agreement with Astute Financial, LLC, will be 

honored for those clients who migrate to KFG, LLC.  

 

We will automatically deduct fees from one of the client’s managed accounts unless directed otherwise. As part of this 

process, the client understands and acknowledges the following: 

a) The independent custodian sends statements at least quarterly to clients showing all disbursements from the 

account, including the amount of the financial planning fees paid as well as the asset management fee paid. 

b) The client provides authorization permitting us to be directly paid by these terms. 

 

The client will incur transaction charges for trades executed in the accounts. These transaction fees are separate from our 

annual financial planning fees. Also, the client will pay the following separately incurred expenses, which we do not receive 

any part of: charges imposed directly by a mutual fund, index fund, or exchange traded fund which shall be disclosed in 

the fund’s prospectus (i.e., fund management fees and other fund expenses). 

 

Our firm’s annual financial planning fees are billed on a quarterly basis in arrears. Since we are billing in arrears, our 

invoices are due and payable when received. If the client wishes to terminate our advisory services, 30 days’ notice in 

writing is required, stating the wish to cancel the service agreement. Upon receipt of the letter of termination, we will 

proceed to close out the account and charge a pro-rata annual financial planning fee(s) for services rendered up to the 

point of termination.  

 

LIGHTNING MEETING 

Our firm charges a flat fee for Lightning Meetings. The fee for 60-minute Lightning meetings with our firm principal is 

$990; lead financial planner $650 or associate financial planner $350, respectively. Payment is due prior to the 

commencement of the Lightning Meeting. 

 

We do not sell securities or receive any commissions. In order to sell securities for a commission, we would need to have 

our associated persons licensed with FINRA and registered with a broker-dealer. We have chosen not to do so because we 

feel strongly it would be difficult to maintain unbiased and objective financial advice if we were to receive commissions 

from product sales. 

 

We do not hold any insurance licenses. When reviewing insurance products for clients, we rely on information given to us 

by the client’s insurance agent. From time to time, we may request (with client permission and direction) analysis, quotes, 

and recommendations from licensed insurance agents and brokers whom we trust or have done business within the past. 

We receive no compensation, directly or indirectly from any insurance product purchased from any insurance agent or 

broker. 
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Item 6: Performance-Based Fees & Side-By-Side Management 
 

We do not charge performance fees. 

 

Item 7: Types of Clients & Account Requirements 
 

Types of clients we typically provide our services to include Individuals accumulating wealth, high net-worth individuals, 

business owners, professionals, and retirees. We also provide investment services to trusts, estates and charitable 

organizations. 

 

Our requirements for opening and maintaining accounts or otherwise engaging us: There is no account minimum for either 

service. 

● Financial Planning clients have a minimum quarterly fee of $1,875 and for their assets in managed accounts held 

at Schwab there is an additional 0.04% charged quarterly to partially cover third-party manager fees. New clients 

pay an initial data-gathering and design fee which is less than or equal to the first two quarterly financial planning 

fees.  

● We reserve the right to decline services to any person or firm. We reserve the right to terminate services to any 

client with a 30-day notice. We may waive the minimum fee where special circumstances exist. For example, the 

fee may be waived with pre-existing relationships, friends or family members, or family members of clients. 

 

Item 8: Methods of Analysis, Investment Strategies & Risk of Loss 
 

We choose assets for the client’s portfolio based on the client’s needs, economic conditions, liquidity requirements, 

proposed investment time horizon, need for diversification, and importance of current income. In addition, we consider 

each client’s risk tolerance, present and anticipated tax situation, as well as an investment’s historical yield, potential 

appreciation, and marketability. We rely on the information provided by the client (and other professional advisers), and 

we are not obligated to independently verify the accuracy of such information or reports. 

 

Investment strategies used to implement our advice are generally long-term in nature and primarily utilize a “constant-

weighting asset allocation” philosophy. However, investment strategies may include shorter-term purchases depending 

upon the individual needs and objectives of the client. All proposed investment strategies are evaluated in advance to 

ensure they are consistent with the client’s stated or written investment policy or directives. 

 

We recommend and manage a variety of asset types, including exchange-listed securities, mutual fund shares, corporate 

debt securities, U.S. government securities, real estate investments, limited partnerships, variable annuities, and 

Certificates of Deposit. Information used in our analysis is gathered from a variety of sources, including research 

organizations, professional publications, mutual fund and corporate rating services, prospectuses, financial newspapers 

and magazines, and annual reports. 

At its core, asset allocation seeks to achieve efficient diversification of assets to help reduce risk and volatility without 

unduly sacrificing the portfolio’s ability to meet the client’s stated objectives. Because we believe risk management is a 

critical component of long-term investment success, asset allocation principles are central to our overall approach. 

 

A key element of our investment philosophy is the allocation of assets among multiple asset classes, which may include 

US stocks, foreign stocks, US bonds, TIPS, High Yield bonds, foreign bonds, cash, public / private REITS, natural resources, 

absolute return, public / private managed futures. Allocation percentages are tailored to each client’s goals and risk 

tolerance. 
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Our investment management services include: 

● Designing and implementing an appropriate asset allocation plan 

● Identifying specific securities and investment managers within each asset class 

● Developing a written Investment Policy Statement 

● Monitoring performance of selected investments 

● Recommending changes to the Investment Policy Statement as appropriate 

● Rebalancing portfolios when appropriate 

● Meeting with clients periodically 

● Tax-loss and/or gain harvesting 

● Preparing and presenting periodic reports 

 

We utilize publicly available information, including financial news and research materials, as well as subscription-based 

databases available to professional investment advisers. These resources are reviewed regularly. We may also engage 

unaffiliated service providers to supply statistical reports, tax alerts, and investment reviews. 

 

When appropriate, we may consult with outside experts (without sharing nonpublic personally identifiable client 

information), including attorneys, investment managers, accountants, or pension specialists. Any fees associated with 

such consultations are generally borne by us unless otherwise agreed in a separate arrangement between the client and 

the third-party provider. 

 

Use of Artificial Intelligence 

KFG may use artificial intelligence (“AI”) tools, including generative AI, to support note taking, internal research, drafting, 

administrative and operational tasks. AI tools are not used to generate personalized investment advice or to make 

investment decisions on a client’s behalf, and any AI-assisted output is reviewed by qualified KFG personnel before it is 

relied upon or communicated to a client. We do not input material non-public client information into public or unsecured 

AI tools, and we evaluate the data security and confidentiality practices of any AI vendor we use consistent with our 

obligations under Regulations S-P and our Code of Ethics (see Item 11). 

 

Risk of Loss and Additional Investment Risks 

Investing in securities involves risk of loss that clients should be prepared to bear. While markets may increase in value 

and client accounts may generate gains, it is also possible that markets will decline and client accounts may suffer losses. 

Clients should understand the risks associated with investing and ensure that their portfolios are aligned with their risk 

tolerance and objectives. 

 

In addition to general market risk, the following specific risks may apply: 

 

Individual Security Risk (Issuer Risk): 

Investments in individual securities are subject to risks specific to the issuing company, including poor management 

decisions, competitive pressures, regulatory developments, or financial deterioration. These factors may cause a security’s 

value to decline significantly, regardless of broader market performance. Portfolios holding individual securities may 

experience greater volatility, particularly where position sizes are significant. 

 

Concentration Risk: 

Concentration risk arises when a portfolio is heavily invested in a limited number of securities, sectors, or asset classes. 

Such concentration increases sensitivity to events affecting those holdings and may result in greater volatility and the 

potential for substantial losses. Clients who direct or maintain concentrated positions should understand that these 

positions may significantly increase both potential gains and losses. 

 

Foreign Investment Risk: 

Investments in foreign securities involve additional risks not typically associated with U.S. investments, including 

currency fluctuations, political and economic instability, differences in accounting standards, reduced regulatory 
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oversight, and lower liquidity. These risks may be more pronounced in emerging markets. Changes in currency exchange 

rates may negatively impact returns even when the underlying investment performs favorably in its local market. 

 

Small- and Mid-Capitalization Company Risk: 

Investments in small- and mid-cap companies involve greater risks than those associated with larger, more established 

companies. These companies may have limited financial resources, less seasoned management, and lower trading 

volumes, which can lead to increased volatility and reduced liquidity. As a result, these securities may be more 

susceptible to sudden or significant declines in value, and it may be more difficult to sell positions at desired prices 

during market stress. 

 

Asset Allocation Risk: 

While asset allocation is designed to help manage risk through diversification, it does not guarantee a profit or protect 

against loss. Different asset classes may perform differently under varying market conditions, and a diversified portfolio 

may underperform a more concentrated portfolio during certain periods. 

 

Cash Balances:  

We generally invest client cash balances in money market funds, FDIC-insured Certificates of Deposit, high-grade 

commercial paper, and/or government-backed debt instruments. Our objective is to seek competitive returns on cash 

balances while maintaining a relatively conservative risk profile. In some cases, a portion of client assets may remain in 

cash or cash equivalents for liquidity purposes or to facilitate the payment of advisory fees, as authorized by the client. 

 

Please note: Investing in securities involves risk of loss that clients should be prepared to bear. While the stock market 

may increase and client account(s) could enjoy a gain, it is also possible that the stock market may decrease, and client 

account(s) could suffer a loss. It is important clients understand the risks associated with investing in the stock market, 

that clients are appropriately diversified in investments, and ask us any questions clients may have.    

 

Item 9: Disciplinary Information 
 

There are no legal or disciplinary events that are material to a client’s or prospective client’s evaluation of our advisory 

business or the integrity of our management. 

 

Item 10: Other Financial Industry Activities & Affiliations 
 

Richard S. Kahler, MS, CFP®, CFT™, CeFT® is an inactive and non-practicing real estate agent and an inactive and non-

practicing certified general appraiser in South Dakota. Clients of our firm will not be solicited to partake in any real estate 

investment for which Mr. Kahler will earn a commission. Furthermore, neither Mr. Kahler nor the employees, contractors 

or agents of KFG, LLC will make any referrals to Keller Williams Black Hills, dba, Kahler, Inc., which is partially owned by 

Marcia Kahler’s living trust. Marcia is the spouse of Mr. Kahler. Should a client of our firm request real estate services; Mr. 

Kahler may refer them to other real estate firms. Mr. Kahler does not receive any compensation for these referrals. 

Additionally, Mr. Kahler, a related person, has periodically recommended investments in limited partnerships and 

Delaware Structured Trusts to clients and has also invested in some of these partnerships himself. This creates a conflict 

of interest since activity in client portfolios affects portfolios of our related persons. In order to minimize this conflict of 

interest, Mr. Kahler will notify those clients in similar limited partnerships prior to his personal interest increasing or 

liquidating. Further, our related persons will place client interests ahead of their own interests and adhere to our firm’s 

Code of Ethics, a copy of which is available upon request. 

 

Mr. Kahler is an indirect owner of Advanced Wellbeing, LLC, which provides financial mental health coaching. Mr. Kahler 

provides non-advisory services to both KFG and non-KFG clients through Advanced Wellbeing. Clients have the option of 

engaging in these services at a fee of $325 per hour. 
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● As a fiduciary, KFG has certain legal obligations, including the obligation to act in clients’ best interest. KFG 

maintains a Business Continuity and Succession Plan and seeks to avoid a disruption of service to clients in the 

event of an unforeseen loss of key personnel, due to disability or death.  

 

Paul Freidel is Managing Member and CCO of Astute Financial, LLC, a registered investment adviser with the State of South 

Dakota since January 2020. Clients of KFG, LLC are not solicited to become clients of Astute Financial. Certain clients of 

Astute Financial may migrate to KFG, LLC if in their best interest.  

 

Paul Freidel and Ben Paulding are partners of Freidel & Associates, LLC, a Rapid City based full-service CPA firm. Clients of 

KFG, LLC may be solicited by the affiliated accounting firm. Clients are under no obligation to utilize tax and accounting 

services of Freidel & Associates. Clients must separately engage the account firm. Fees for tax and account services are 

separate from KFG, LLC service fees. There is no compensation for referrals between firms. Fees charged to clients by any 

of Mr. Freidel’s firms are not increased for referrals between firms. Fee discounts may be offered to clients of multiple 

firms. In no way will Messrs. Freidel and Paulding through their advisory activities and practices take custody of advisory 

client assets. 

 

Item 10.C – Other Financial Industry Activities (Trusteeship) 

Mr. Freidel, KFG’s CEO and CCO, serves as trustee of various irrevocable family trusts in his individual capacity, arising 

from personal relationships rather than his role at KFG. Two trust beneficiaries are also advisory clients. The trusts are not 

KFG clients, are excluded from KFG’s assets under management, and neither Mr. Freidel nor the trusts have any authority 

over client accounts beyond what the client has separately authorized. This creates a conflict of interest, as trust 

distribution decisions could affect a client’s finances; KFG’s CCO reviews the arrangement periodically and will reassess it 

under Rule 206(4)-2 if the trust becomes a client or account authority expands. 

 

Item 11: Code of Ethics, Participation, or Interest in Client Transactions & Personal 

Trading 
 

At times, the investment interests of the advisory representatives or related persons may coincide with the interest of 

clients’ accounts. Due to the relatively insignificant investments made by the members or related persons of our firm, in 

relation to total market investments, these transactions would have no noticeable effect on market prices or movement. 

However, at no time will we, our representatives, or any related person receive an added benefit or advantage over clients 

with respect to these transactions as a result of their position. Client interests and needs are at the forefront of our 

practice. All rules and regulations of the United States Securities and Exchange Commission’s (“SEC”) Investment Advisers 

Act of 1940 will be strictly enforced. We will not permit insider trading and have established the required internal policy 

relating to insider trading. The Chief Compliance Officer of our firm is responsible for monitoring its staff’s personal 

securities holdings records.  

 

In 2005, investment advisers were required to implement a written Code of Ethics. Our Code of Ethics is as follows: 

Fiduciary Responsibilities: We are a fiduciary to each and every one of our clients. The SEC takes the position that 

investment advisers owe their clients several specific duties as fiduciaries and these include: Advice that is suitable; Full 

disclosure of material facts and potential conflicts of interest (such that the client has complete and honest disclosure in 

order to make an informed decision about services of the adviser and about investment recommendations); Utmost and 

exclusive loyalty and good faith; Seeking best execution of transactions; Our reasonable care to avoid ever misleading the 

client; and only acting in the client’s best interests. It is our policy to protect the interests of each client and to place 

his/her interests first and foremost in each and every situation. Further, we monitor the personal trading of all access 

persons, defined as staff members who have access to client trading and investment recommendations prepared by us.  

 

Our staff shall always act in good faith and with candor; we shall be proactive in our disclosure of any conflicts of interest 

that may impact our clients; and we shall not accept any referral fees or compensation that is contingent upon the 

purchase or sale of a financial product.  
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Internal Code of Ethics: We take the issue of regulatory compliance seriously. Our firm and our staff are required to comply 

with state and applicable federal securities regulations. We require that all staff members (advisory representatives and 

associated persons) immediately report any known or suspected violations of the Adviser’s Fiduciary Duties, Code of Ethics 

or securities rules and regulations to our Chief Compliance Officer. Failure to report material information will result in loss 

of authority or termination and possible additional action by a regulator. We will abide by honest and ethical business 

practices to include, but are not limited to:  

● We will not induce trading in a client’s account that is excessive in size or frequency in view of the financial 

resources and character of the account;  

● We will make investment decisions with reasonable grounds to believe that the decisions are suitable for the 

client on the basis of information furnished by the client and we will document suitability;  

● We will place non-discretionary orders only after obtaining client authorization; 

● We are never to borrow money or securities from, or lend money or securities to a client;  

● We will not place an order for the purchase or sale of a security if the security is not registered, or the security or 

transaction is not exempt from registration in states where we provide investment advice; 

● We will not place orders or recommend that the client place an order to purchase or sell a security through a 

broker-dealer or agent; engage the services of a broker-dealer or agent; or advisory representative or advisory 

firm that is not licensed in states where we provide investment advice or with the SEC. 

 

All access persons will report all but exempt personal securities trading to the Chief Compliance Officer for themselves 

and for beneficial relationships. The Chief Compliance Officer is charged with approval and monitoring of personal 

securities transactions. 

 

CFP® Code: Richard S. Kahler, MS, CFP®, CFT™, CeFT®, Nathan Gehring, CFP®, Cecilia Fleming, CFP®, Ben Paulding CFP®, and 

Karie Swanson, CFP®, all hold the Certified Financial Planner™ designation (“CFP®”). The Certified Financial Planner Board 

of Standards Inc. (CFP® Board) also has adopted its own Code of Ethics and Professional Responsibility (Code of Ethics) to 

provide principles and rules to all persons whom it has recognized and certified to use the CFP®, Certified Financial 

Planner™ and certification marks (collectively “the marks”). The CFP® Board determines who is certified and thus 

authorized to use the marks. Implicit in the acceptance of this authorization is an obligation not only to comply with the 

mandates and requirements of all applicable laws and regulations but also to take responsibility to act in an ethical and 

professionally responsible manner in all professional services and activities. The CFP® Code of Ethics’ Principles expresses 

the profession’s recognition of its responsibilities to the public, to the client, to colleagues and to employers. They apply 

to all CFP® Board designees and provide guidance to them in the performance of their professional services.  Clients are 

welcome to request a copy of the CFP® Code of Ethics from us.  

 

If there are any questions relating to our Code of Ethics or one would like copies of the above Codes, please contact the 

Chief Compliance Officer of our firm. Further information concerning the CFP® Code of Ethics is available by visiting  

www.cfp.net. 

 

Item 12: Custodial Broker/Dealer Practices 
 

We seek to recommend a custodian/broker dealer who will hold assets and execute transactions on terms that are overall 

most advantageous when compared to other available providers and their services.  

We consider a wide range of factors, including, among others, these: 

● Ability to maintain the confidentiality of trading intentions 

● Timeliness of execution 

● Timeliness and accuracy of trade confirmations 

● Liquidity of the securities traded 

● Willingness to commit capital  

● Ability to place trades in difficult market environments 

http://www.cfp.net/


14 

● Research services provided 

● Ability to provide investment ideas 

● Execution facilitation services provided  

● Record keeping services provided 

● Custody services provided 

● Frequency and correction of trading errors 

● Ability to access a variety of market venues 

● Expertise as it relates to specific securities 

● Financial condition and Business reputation 

 

With this in consideration, our firm recommends the Charles Schwab and Co., Inc., member FINRA/ SIPC (“Schwab“). 

Schwab is an independent and unaffiliated SEC-registered broker-dealer. Schwab offers our firm services which include 

custody of securities, trade execution, clearance and settlement of transactions generally used to service all of our clients. 

We receive some benefits from Schwab through our participation in the program. (Please see the disclosure under Item 

14 of this Brochure.) 

 

Research and Other Soft Dollar Benefits 
Schwab may make certain research and brokerage services available at no additional cost to our firm all of which qualify 

for the safe harbor exemption defined in Section 28(e) of the Securities Exchange Act of 1934.  These services may be 

directly from independent research companies, as selected by our firm (within specific parameters). Research products 

and services provided by Schwab may include 1) research reports on recommendations or other information about 

particular companies or industries; 2) economic surveys, data and analyses; 3) financial publications; 4) portfolio 

evaluation services; 5) financial database software and services; 6) computerized news and pricing services; 7) quotation 

equipment for use in running software used in investment decision-making; and 8) other products or services that provide 

lawful and appropriate assistance by Schwab to our firm in the execution of our investment decision-making 

responsibilities. The aforementioned research and brokerage services are used by our firm to manage accounts for which 

we have investment discretion. Without this arrangement, our firm might be compelled to purchase the same or similar 

services at our own expense.   

 

There is no direct link between our firm’s participation in the program and the investment advice we give to our clients, 

although our firm receives economic benefits through our participation in the program that are typically not available to 

Schwab retail investors. The benefits received by our firm or our personnel through participation in the program do not 

depend on the amount of brokerage transactions directed to Schwab.  

 

Schwab charges brokerage commissions and transaction fees for effecting certain securities transactions (i.e., transaction 

fees are charged for certain no-load mutual funds, commissions are charged for individual equity and debt securities 

transactions). Schwab enables us to obtain many no-load mutual funds without transaction charges and other no-load 

funds at nominal transaction charges. Schwab’s commission rates are generally discounted from customary retail 

commission rates. However, the commission and transaction fees charged by Schwab may be higher or lower than those 

charged by other custodians and broker-dealers. Although we will seek competitive rates, to the benefit of all clients, we 

may not necessarily obtain the lowest possible commission rates for specific client account transactions.  

 

As a result of receiving the services discussed above for no additional cost, we may have an incentive to continue to use 

or expand the use of Schwab’s services. This interest may conflict with the client’s interest of obtaining the lowest 

commission rate available. Our firm examined this potential conflict of interest when we chose to enter the relationship 

with Schwab, and we have determined in good faith that such commissions are reasonable in relation to the value of the 

services provided by such executing broker-dealers. 

 

Brokerage for Client Referrals 
Our firm does not direct client transactions to a particular custodian/broker-dealer in return for client referrals. 
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Directed Brokerage 
Neither we nor any of our firm’s related persons have discretionary authority in making the determination of the 

custodian/broker-dealer with whom orders for the purchase or sale of securities are placed for execution, and the 

commission rates at which such securities transactions are affected. We routinely recommend that a client directs us to 

execute through a specified custodian/broker-dealer. Our firm recommends the use of Schwab. Each client will be required 

to establish their account(s) with Schwab if not already done. Please note that not all advisers have this requirement.   

 

A retirement or ERISA plan client may direct all or part of portfolio transactions for its account through a specific 

custodian/broker-dealer in order to obtain goods or services on behalf of the plan. Such direction is permitted provided 

that the goods and services provided are reasonable expenses of the plan incurred in the ordinary course of its business 

for which it otherwise would be obligated and empowered to pay. ERISA prohibits directed brokerage arrangements when 

the goods or services purchased are not for the exclusive benefit of the plan. Consequently, we will request that plan 

sponsors who direct plan brokerage provide us with a letter documenting that this arrangement will be for the exclusive 

benefit of the plan. 

 

We allow clients to direct brokerage outside our recommendation. However, we may be unable to achieve the most 

favorable execution of client transactions. Client directed brokerage may cost clients more money. For example, in a 

directed brokerage account, the client may pay higher brokerage commissions because we may not be able to aggregate 

orders to reduce transaction costs, or the client may receive less favorable prices.  

 

Trade Aggregation and Allocation 
We perform investment management services for various clients. There are occasions on which portfolio transactions may 

be executed as part of concurrent authorizations to purchase or sell the same security for numerous accounts served by 

our firm, which involve accounts with similar investment objectives. Although such concurrent authorizations potentially 

could be either advantageous or disadvantageous to any one or more particular accounts, they are affected only when we 

believe that to do so will be in the best interest of the effected accounts. When such aggregate orders occur, the objective 

is to allocate the executions in a manner which is deemed equitable to the accounts involved. Proportional allocations to 

each account will take place in the event of incomplete orders. In all cases trades of KFG and its employees will always 

trade after clients. 

 

Item 13: Review of Accounts or Financial Plans 
 

Investment Review 

The Chief Compliance Officer of KFG holds strategic oversight of all our clients' portfolios and is responsible for energizing 

the process involved in reviewing the portfolios and is responsible for the project-based work related to investments. The 

portfolio review process that KFG uses is as follows: 

 

As part of our ongoing asset management, we assign the client’s portfolio a minimum of an annual review with more 

frequent reviews on an as-needed basis. A review of the portfolio could also occur at the time of significant new deposits 

or withdrawals, material changes in client’s financial information, significant changes in the market, as often as the client 

may prefer as agreed to at the time of engagement, or at our discretion. These reviews are not necessarily based on the 

timing of meetings with the client. This review is done on an aggregate client basis and does not require timing decisions. 

We review the investment managers or securities in the portfolio on an ongoing basis (at least quarterly).  

 

Reviews entail analyzing the portfolio, securities, investment managers’ performance, sensitivity to overall markets, 

economic changes, investment results and asset allocations, to help ensure the investment strategy is structured to 

continue to meet the client’s stated needs and objectives. We examine each individual holding to see if any significant 

changes have occurred. We give particular attention to mutual funds held by researching the performance, risk, style, or 
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current operational data of each fund. We then compare the current allocation among the asset classes to the allocation 

in the client’s target portfolio and Investment Policy Statement. 

 

If we determine that adjustments need to be made to bring the portfolio into closer conformity with the target allocation, 

we research all the assets in the categories in question to determine what changes to make. We then develop the trades 

needed to make these adjustments and instruct the manager accordingly.  

 

Generally, on at least a quarterly basis, we will review the allocation of the directly managed portfolio among asset classes 

and compare that with the target allocation. We will also periodically compare portfolio returns to appropriate 

benchmarks. Reports are available through the Client Portal but will be provided upon request, or as the advisor deems 

appropriate.  

 

Clients may call the office at any time during normal business hours to discuss their account, financial situation, or 

investment needs with their financial advisor or directly with the Chief Compliance Officer. We request that the client 

contact us no less than annually and promptly if there has been a change in the financial situation as new information may 

warrant a review or change in the investment strategies. We will request an update of the client’s financial information 

annually so we can determine if there have been any changes that merit a change in the financial plan.  

 

Financial Planning Review 

The Director of Financial Planning is responsible for strategic oversight of all the financial planning and for supervising the 

financial planners reviewing the portfolio. The portfolio review process that the financial planning team uses is as follows.  

 

We assign the financial plan a minimum of an annual review with more frequent reviews on an as needed basis. A review 

of the financial plan could also occur at the time of significant changes in a client’s life or material changes in a client’s 

financial situation. These reviews are not necessarily based on the timing of meetings with the client.  

 

Reviews typically involve a review of these areas: insurance, asset protection, estate planning, taxation, financial 

independence, and cash flow.  

 

Hourly and project services terminate upon project completion. In these cases, reviews or updates are not included in the 

services. We may recommend annual reviews or other follow-up services, but it would be the client’s responsibility to 

engage additional services from our firm, under a new or amended engagement. 

 

Item 14: Other Compensation & Client Referrals 
 

Other Compensation Arrangements 
In addition to the benefits described in Item 12 of this brochure, Schwab may make available to our firm other products 

and services that benefit us or some of our clients, but not all clients. Some of these products and services assist our firm 

in managing and administering client accounts. These include software and other technology (and related technological 

training) that provide access to account data (such as trade confirmations and account statements); facilitate trade 

execution (and allocation of aggregated trade orders for multiple client accounts); provide research, pricing information 

and other market data; facilitate payment of our fees from client accounts; and assist with back-office training and support 

functions, recordkeeping and client reporting. Many of these services generally may be used to service all or some 

substantial number of our accounts, including accounts not maintained at Schwab. As a fiduciary, our firm endeavors to 

act in client’s best interests. Our recommendation to maintain client assets in accounts at Schwab may be based in part 

on the benefit to our firm of the availability of some of the foregoing products and services and other arrangements. The 

nature, cost, or quality of custody and brokerage services provided by Schwab are the ultimate factors in our custodial 

recommendation, however, the fact we may benefit more by Schwab than another custodian is a conflict of interest. 
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Client Referrals 
We do not pay referral fees to independent solicitors (non-registered representatives) for the referral of their clients to 

our firm in accordance with Rule 206 (4)-3 of the Investment Advisers Act of 1940.  

 

Item 15: Custody 
 

Clients receive at least quarterly account statements directly from their custodians. Upon opening an account with a 

qualified custodian on a client's behalf, we promptly notify the client in writing of the qualified custodian's contact 

information. If we decide to also send account statements to clients, such notice and account statements include a legend 

that recommends that the client compare the account statements received from the qualified custodian with those 

received from our firm.  

 

The SEC issued a no-action letter (“Letter”) with respect to the Rule 206(4)-2 (“Custody Rule”) under the Investment 

Advisers Act of 1940 (“Advisers Act”). The letter provided guidance on the Custody Rule as well as clarified that an adviser 

who has the power to disburse client funds to a third party under a standing letter of instruction (“SLOA”) is deemed to 

have custody. As such, our firm has adopted the following safeguards in conjunction with the account custodian: 

● The client provides an instruction to the qualified custodian, in writing, that includes the client’s signature, the 

third party’s name, and either the third party’s address or the third party’s account number at a custodian to 

which the transfer should be directed.  

● The client authorizes the investment adviser, in writing, either on the qualified custodian’s form or separately, to 

direct transfers to the third party either on a specified schedule or from time to time.  

● The client’s qualified custodian performs appropriate verification of the instruction, such as a signature review or 

other method to verify the client’s authorization and provides a transfer of funds notice to the client promptly 

after each transfer.  

● The client can terminate or change the instruction to the client’s qualified custodian.  

● The investment adviser has no authority or ability to designate or change the identity of the third party, the 

address, or any other information about the third party contained in the client’s instruction.  

● The investment adviser maintains records showing that the third party is not a related party of the investment 

adviser or located at the same address as the investment adviser.  

● The client’s qualified custodian sends the client, in writing, an initial notice confirming the instruction and an 

annual notice reconfirming the instruction. 

 

We encourage clients to raise any questions with us about the custody, safety, or security of client assets. The custodians 

we do business with will send clients independent account statements listing account balance(s), transaction history, and 

any fee debits or other fees taken out of the account.  

 

Item 16: Investment Discretion 
 

If the client chooses to have us manage their portfolio on a non-discretionary basis, that means all trades are reliant on a 

confirmation from the client which is obtained prior to the trade. 

 

If the client chooses to have us manage their portfolio on a discretionary basis, we will discretionarily execute all trades in 

accordance and compliance with the Investment Policy Statement and its subsequent modifications based on mutual 

agreement with the client. Discretionary asset management services are designed for clients who prefer to leave the 

decisions regarding the selection of specific investment vehicles to our firm. This service is similar in all aspects to our non-

discretionary services, with the exception that we choose the investments for the portfolio that are in compliance with 

the Investment Policy Statement and execute the trades discretionarily. 
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Item 17: Voting Client Securities 
 

We do not and will not accept the proxy authority to vote client securities. The client will receive proxies or other 

solicitations directly from their custodian or a transfer agent. In the event that proxies are sent to our firm, we will forward 

them on to the client and ask the party who sent them to mail them directly to the client in the future. The client may call, 

write, or email us to discuss questions about proxy votes, corporate actions, or other solicitations. 

 

Item 18: Financial Information 
 

We are not required to provide financial information in this Brochure because: 

 

● We do not require the prepayment of more than $1,200 in fees and six or more months in advance. 

● We do not take custody of client funds or securities. 

● We do not have a financial condition or commitment that impairs our ability to meet contractual and fiduciary 

obligations to clients. 

● We have never been the subject of a bankruptcy proceeding. 
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PRIVACY NOTICE REGARDING CLIENT PRIVACY 

 

Maintaining the trust and confidence of our clients is a high priority. That is why we want you 
to understand how we protect your privacy when we collect and use information about you, 
and the steps that we take to safeguard that information. This notice is provided to you on 
behalf of Kahler Financial Group, Inc. (“KFG”). 
  

Information We Collect: In connection with providing investment products, financial advice, or 
other services, we obtain non-public personal information about you, including: 

• Information we receive from you and from your account applications, such as your 
address, date of birth, Social Security Number, occupation, financial goals, assets and 
income, etc.; 

• Information about you and your transactions with us, our affiliates, or your other 

financial institutions ; and 

• Information received from your other fiduciaries such as attorneys and accountants, 
credit or service bureaus or other third parties, such as your credit history or 
employment status. 

  

Categories of Information We Disclose: We may only disclose information that we collect in 
accordance with this policy. Kahler Financial Group, Inc. does not sell customer information and 
will not provide your information for third-party solicitors without providing you with the 
opportunity to opt out. 
 

Categories of Parties to Whom We Disclose: We will not disclose information regarding you or 
your account with us, except under the following circumstances, all of which are obligated to 
maintain privacy of your non-public personal information: 

• To entities that perform services for us or function on our behalf, including financial 
service providers, such as a clearing broker-dealers, investment or insurance companies; 

• To third parties who perform administrative or marketing services on our behalf, such as 
client relationship management services; 

• To your attorney, trustee or anyone else who represents you in a fiduciary capacity; 
• To our attorneys, accountants or auditors; and 

• To government entities or other third parties in response to subpoenas or other legal 
process as required by law or to comply with regulatory inquiries. 
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How We Use Information: Information may be used among companies that perform support 
services for us, such as data processors, client relationship management technology, technical 
systems consultants and programmers, or companies that help us market products and services 
to you for a number of purposes, such as: 

• To protect your accounts from unauthorized access or identity theft; 
• To process your requests such as securities purchases and sales; 
• To establish or maintain an account with an unaffiliated third party, such as a clearing 

broker-dealer providing services to you and/or Kahler Financial Group, Inc.; 
• To service your accounts, such as by issuing checks and account statements. KFG may 

use artificial intelligence (“AI”) tools, including generative AI, to support internal 
research, drafting, and administrative and operational tasks. AI tools are not used to 
generate personalized investment advice or to make investment decisions on a client’s 
behalf, and any AI-assisted output is reviewed by qualified KFG personnel before it is 
relied upon or communicated to a client. We do not input material non-public client 
information into public or unsecured AI tools, and we evaluate the data security and 
confidentiality practices of any AI vendor we use consistent with our obligations under 
Regulations S-P and our Code of Ethics. 

• To comply with Federal, State, and Self-Regulatory Organization requirements; 
• To keep you informed about financial services of interest to you. 

 

How We Protect Your Information: Our firm takes special care in handling your information by 
creating internal procedures to (1) ensure the security and confidentiality of customer records 
and information, (2) protect against anticipated threats or hazards to the security or integrity of 
customer records and information, and (3) protect against unauthorized access to or use of 
customer records or information that could result in substantial harm or inconvenience to 
customers. 
  

Regulation S-AM: Under Regulation S-AM, a registered investment adviser is prohibited from 
using eligibility information that it receives from an affiliate to make a marketing solicitation 
unless: (1) the potential marketing use of that information has been clearly, conspicuously and 
concisely disclosed to the consumer; (2) the consumer has been provided a reasonable 
opportunity and a simple method to opt out of receiving the marketing solicitations; and (3) the 
consumer has not opted out.  Kahler Financial Group, Inc. does not receive information 
regarding marketing eligibility from affiliates to make solicitations. 
  

Regulation S-ID: Regulation S-ID requires our firm to have an Identity Theft Protection Program 
(ITPP) that controls reasonably foreseeable risks to customers or to the safety and soundness of 
our firm from identity theft. We have developed an ITPP to adequately identify and detect 
potential red-flags to prevent and mitigate identity theft. 
  

Closed or Inactive Accounts: If you decide to close your account(s) or become an inactive 
customer, our Privacy Policy will continue to apply to you. 
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Complaint Notification: Please direct complaints to: Paul Freidel at Kahler Financial Group, Inc., 
429 Quincy Street, Rapid City, SD 57701; (605) 343-1400. 

  

Changes to This Privacy Policy: If we make any material changes in the way we use or 
disseminate confidential information, we will notify you. If you have any questions concerning 
this Privacy Policy, please contact us at: Kahler Financial Group, Inc., 429 Quincy Street, Rapid 
City, SD 57701; (605) 343-1400. 
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Additional information about Paul Freidel is available on the SEC’s website at www.adviserinfo.sec.gov. 
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http://www.adviserinfo.sec.gov/
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 Item 2: Educational Background & Business Experience 

 

Paul Freidel 

Year of Birth: 1986 

 

Business Background: 

08/2025 – Present, KFG, LLC, Managing Member 

11/2019 – Present, Astute Financial, LLC, Managing Member and CCO 

05/2016 – Present, Freidel & Associates, LLC, Managing Member 

05/2011 – 04/2016 - TC Industries, Inc., Controller & Tax Director 

08/2005 – 05/2011 - Plante & Moran, PLLC, Tax Manager - National Tax Office 

03/2003 – 05/2005 - Accounting and Business Services, Associate 

 

Educational Background, Professional Designations, and/or Exams: 

2008 – Northern Illinois University - Master of Science in Taxation 

2005 – Northern Illinois University - Master of Accounting Science 

2003 – Thomas Edison State College - Bachelor of Science in Business Administration 

 

CERTIFIED PUBLIC ACCOUNTANT (CPA) 

CPAs are licensed and regulated by their state boards of accountancy. While state laws and regulations 

vary, the education, experience and testing requirements for licensure as a CPA generally include minimum 

college education (typically 150 credit hours with at least a baccalaureate degree and a concentration in 

accounting), minimum experience levels (most states require at least one year of experience providing 

services that involve the use of accounting, attest, compilation, management advisory, financial advisory, 

tax or consulting skills, all of which must be achieved under the supervision of or verification by a CPA), and 

successful passage of the Uniform CPA Examination. In order to maintain a CPA license, states generally 

require the completion of 40 hours of continuing professional education (CPE) each year (or 80 hours over 

a two-year period or 120 hours over a three-year period). Additionally, all American Institute of Certified 

Public Accountants (AICPA) members are required to follow a rigorous Code of Professional Conduct which 

requires that they act with integrity, objectivity, due care, competence, fully disclose any conflicts of 

interest (and obtain client consent if a conflict exists), maintain client confidentiality, disclose to the client 

any commission or referral fees, and serve the public interest when providing financial services. In addition 

to the Code of Professional Conduct, AICPA members who provide personal financial planning services are 

required to follow the Statement on Standards in Personal Financial Planning Services (SSPFPS). 
 

CERTIFIED TRUST AND FINANCIAL ADVISOR (CTFA) 

The CTFA certification is issued by the Institute of Certified Bankers (ICB), a subsidiary of the American 

Bankers Association (www.aba.com). The CTFA designation is conveyed to wealth management 

professionals who have demonstrated mastery of five knowledge areas: fiduciary & trust activities, financial 

planning, tax law & planning, investment management and ethics. Successful candidates must have a 

minimum of ten years experience in wealth management; or five years experience in wealth management 

and a bachelor’s degree; or a minimum of three years experience in wealth management and completion 

of one of the three ICB-approved wealth management training programs, along with adhering with the 

ICB’s Professional Code of Ethics. The CTFA continuing education requirements is 45 credits (50 minutes of 

instruction is equal to one credit) every three years. 
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CERTIFIED MANAGEMENT ACCOUNTANT (CMA) 

The CMA is issued by the Institute of Management Accountants and requires a bachelor’s degree from an 

accredited college or university, two continuous years of professional experience in management 

accounting or financial management, and passing Parts 1 and 2 of the CMA exam. The two parts of the 

CMA cover 1) Financial Planning, Performance, and Analytics, and 2) Strategic Financial Management. The 

CMA continuing education requirements is 30 hours per year, including a minimum of two 

hours involving ethics. 
 

CERTIFIED FINANCIAL MANAGER (CFM) 

The CFM certification was issued by the Institute of Management Accountants and required a bachelor’s 

degree from an accredited college or university, two years of relevant work experience, and passing a four-

part examination. The examination tested knowledge in financial management, corporate finance, 

economics, accounting, business law, decision analysis, ethics, and organizational behavior. The CFM 

continuing education requirements is 30 hours per year, including a minimum of two hours involving ethics. 
 

CERTIFIED GLOBAL MANAGEMENT ACCOUNTANT (CGMA) 

The CGMA is a global management accounting designation issued through a joint venture of the American 

Institute of Certified Public Accountants (AICPA) and the Chartered Institute of Management Accountants 

(CIMA). A strategic case study exam is already a requirement for those pursuing the designation through 

Chartered Institute of Management Accountants (CIMA), and starting in 2015 it is a requirement for AICPA 

members who intend to obtain the designation. This examination covers operational, management, and 

strategic components that include technical, business, people, and leadership skills. AICPA voting members 

have passed the Uniform CPA Examination, met the UAA educational requirements, and met experience 

requirements needed to become a CPA. An additional three years of relevant accounting experience. 

Without an active CPA license, a CGMA designation holder may not use the CPA letters or otherwise hold 

out as a CPA. 

 

Item 3: Disciplinary Information 

 

There are no legal or disciplinary events material to your evaluation of Paul Freidel.  

 

Item 4: Other Business Activities 

 

Mr. Freidel is the Managing Member of Freidel & Associates, LLC. This activity can account for more than 

half his time during trading hours certain times of year. Mr. Freidel is also Managing Member and CCO 

of Astute Financial, LLC. This activity accounts for very little of his time during trading hours. 

 

Item 5: Additional Compensation 

Mr. Freidel does not receive any economic benefit from any person, company, or organization, in exchange 

for providing Clients advisory services through Astute Financial, LLC. 

 

Item 6: Supervision 

 

Mr. Freidel, Chief Compliance Officer of KFG, LLC, is bound by our firm’s compliance policies and procedures 

and Code of Ethics. Please contact Mr. Freidel if you have any questions about this brochure supplement 

at (605) 343-1400. 
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This brochure supplement provides information about Benjamin Paulding that supplements our brochure. 

You should have received a copy of that brochure. Please contact us if you did not receive our firm’s 

brochure or if you have any questions about the contents of this supplement.  

Additional information about Mr. Paulding is available on the SEC’s website at www.adviserinfo.sec.gov. 

http://www.kahlerfinancial.com/
http://www.adviserinfo.sec.gov/
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 Item 2: Educational Background & Business Experience 

 

Benjamin Paulding 

Year of Birth: 1991 

 

Business Background: 

08/2025 – Present KFG, LLC, Managing Member 

01/2024 – Present Freidel & Associates, LLC, Partner 

01/2021 – Present Harris Holdings, LLC, Partner 

10/2020 – 12/2024 Steward & Company, LLC, Founder 

10/2019 – 10/2020 Benchmark Building Enclosure, Inc. Controller 

01/2016 – 10/2019 McKonly & Ashbury, Senior Accountant 

10/2011 – 12/2015 LifeGuide - Financial Advisors, LLC, Financial Planner 
 

Educational Background, Professional Designations, and/or Exams: 

2016 – College of Financial Planning – Master’s Certificate in Personal Financial Planning 

2011 – Thomas Edison State University - Bachelor of Science in Business Administration 
 

CERTIFIED PUBLIC ACCOUNTANT (CPA) 

Mr. Paulding is licensed and regulated by their state boards of accountancy. While state laws and 

regulations vary, the education, experience and testing requirements for licensure as a CPA generally 

include minimum college education (typically 150 credit hours with at least a baccalaureate degree and a 

concentration in accounting), minimum experience levels (most states require at least one year of 

experience providing services that involve the use of accounting, attest, compilation, management 

advisory, financial advisory, tax or consulting skills, all of which must be achieved under the supervision of 

or verification by a CPA), and successful passage of the Uniform CPA Examination. In order to maintain a 

CPA license, states generally require the completion of 40 hours of continuing professional education (CPE) 

each year (or 80 hours over a two-year period or 120 hours over a three-year period). Additionally, all 

American Institute of Certified Public Accountants (AICPA) members are required to follow a rigorous Code 

of Professional Conduct which requires that they act with integrity, objectivity, due care, competence, fully 

disclose any conflicts of interest (and obtain client consent if a conflict exists), maintain client 

confidentiality, disclose to the client any commission or referral fees, and serve the public interest when 

providing financial services. In addition to the Code of Professional Conduct, AICPA members who provide 

personal financial planning services are required to follow the Statement on Standards in Personal Financial 

Planning Services (SSPFPS). 

 

CERTIFIED FINANCIAL PLANNER® (CFP®) Mr. Paulding’s certification was obtained by completing an advanced 

college-level course of study addressing the financial planning subject areas that the CFP board’s studies 

have determined as necessary for the competent and professional delivery of financial planning services, a 

comprehensive certification exam (administered in 10 hours over a 2-day period) and agreeing to be bound 

by the CFP board’s standard of professional conduct. As a prerequisite the IAR must have a bachelor’s 

degree from a regionally accredited United States college or university (or foreign university equivalent) 

and have at least 3 years of full-time financial planning experience (or equivalent measured at 2,000 hours 

per year). This designation requires 30 hours of continuing education every 2 years and renewing an 

agreement to be bound by the standards of professional conduct. CFP certification satisfies 

professional/educational requirements for licensing at KFG, LLC. 

 

Certified Exit Planning Advisor (CEPA) designation was issued to Mr. Paulding by the Exit Planning Institute 

(EPI) and requires several qualifications. A minimum of five years of full-time professional experience 

https://exit-planning-institute.org/exit-planning-faqs
https://exit-planning-institute.org/exit-planning-faqs
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working with business owners and an undergraduate degree from an accredited institution (or equivalent 

additional work experience). Candidates must complete the CEPA five-day intensive educational program 

focused on the Value Acceleration Methodology™ as well as passing a proctored, closed-book final exam. 

To maintain a CEPA designation recipients must complete continuing education of 40 hours of exit 

planning-related education every three years, membership fees, along with ongoing adherence to the EPI 

Code of Ethics. 
 

 

Item 3: Disciplinary Information 

 

There are no legal or disciplinary events material to your evaluation of Benjamin Paulding.  

 

Item 4: Other Business Activities 

 

Mr. Paulding is partner of Freidel & Associates, LLC. This activity accounts for approximately 50% of his 

time. Mr. Paulding is also a partner of Harris Holdings, LLC and sits on the board of Cartell Driveway Alarms. 

These activities account for very little to no time during trading hours.  

 

Item 5: Additional Compensation 

Mr. Paulding does not receive any economic benefit from any person, company, or organization, in 

exchange for providing clients advisory services through KFG, LLC. 

 

Item 6: Supervision 

 

Paul Freidel, Chief Compliance Officer of KFG, LLC, supervises Mr. Paulding’s compliance activities on a 

regular basis. Please contact Mr. Freidel if you have any questions about Mr. Paulding’s brochure 

supplement at (605) 343-1400. 
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This brochure supplement provides information about Richard Kahler that supplements our brochure. You 

should have received a copy of that brochure. Please contact us if you did not receive our firm’s brochure 

or if you have any questions about the contents of this supplement.  

Additional information about Richard Kahler is available on the SEC’s website at www.adviserinfo.sec.gov. 

http://www.kahlerfinancial.com/
http://www.financialawakenings.com/
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 Item 2: Educational Background & Business Experience 

 

Richard (Rick) S. Kahler 

Year of Birth: 1955 

 

Business Background: 

1983 – Present: Kahler Financial Group, Inc.; co-owner (Registered as an Investment Adviser in 2003 

becoming KFG, LLC in 2025)  

 

Educational Background, Professional Designations, and/or Exams: 

1983 – CFP® (CERTIFIED FINANCIAL PLANNER®) 

1986 – Series 7 

1988 – CHARTERED FINANCIAL CONSULTANT®, American College, Bryn Mawr, PA 

1992 – B.A. Applied Science. National American University, Rapid City, SD 

1999 – MSFP Personal Financial Planning, College of Financial Planning, Denver, CO 

2019 – Certified Financial Therapist™ 

2020 – Certified Financial Transitionist™ 

2021 – Certified IFS Practitioner, Level 3 

 

Other: 

1974 – South Dakota Real Estate Broker 

1980 – Certified Commercial Investment Member (CCIM) 

1992 – State Certified General Appraiser 

Rick Kahler, MSFP, CFP®, CFT™, CeFT®, CCIM. He founded Kahler Financial Group in 1981. He became the 

first fee-only Certified Financial Planner® (CFP®) in South Dakota in 1983.  In 2020 he became one of the 

first Certified Financial Therapist-Level I (CFT™) in the nation and a Certified Internal Family Systems℠ 
Practitioner in 2021. In 2021 he also founded IFS Informed Financial Therapy™. 

In 2019, he was named as one of the financial planning profession’s “Innovators” by InvestmentNews. In 

2018, Rick received the Insiders Forum Iconoclast Award for his groundbreaking work in financial therapy. 

In 2017 and again in 2019, Investopedia.com named Rick one of the top 100 Most Influential Financial 

Advisors.  

He is a co-author or contributor of seven books on the psychology of money: Coupleship Inc. – From 

financial conflict to financial intimacy (Coupleship Publications, LLC, 2023), Freeing Self: IFS Beyond the 

Therapy Room (B.C. Allen Publishing, 2023), The Psychology of Financial Planning (CFP Board, 2022), ), 

Facilitating Financial Health (NUCO, 2016 2nd Ed.), Conscious Finance (FoxCraft, Inc., Second Edition 2007), 

The Financial Wisdom of Ebenezer Scrooge (HCI, 2006), and Wired for Wealth (HCI 2009). Rick has been a 

columnist for 32 years for several South Dakota newspapers and is the author of many articles and 

whitepapers, including “The New Kid on the Block – IFS Informed Financial Therapy,” (Journal of Financial 

Therapy, 2023.) 

He launched a weekly podcast in 2021, Financial Therapy-It’s not about the money that draws an 

international audience.  

His work as the co-founder of Onsite’s Healing Money Issues workshop, was featured by ABC News’s 20/20 

in 2009 and in Wynonna Judd’s book Coming Home To Myself, (New American Library, 2005).  The Wall 
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Street Journal, hailed this work as "an innovative effort that combines experiential therapy with nuts-and-

bolts financial planning."  

Rick is a founding board member and past Chair of the Financial Therapy Association and serves as a 

Distinguished Adjunct Professor at Golden Gate University where he instructs the Facilitating Financial 

Health graduate course. 

KFG, LLC, specializes in the integration of investment advising, financial planning, financial coaching, and 

financial therapy, serving small business and real estate owners, professionals, and retirees, as well as 

individuals and families. His financial therapy firm, Advanced Wellbeing, LLC, specializes in IFS Informed 

Financial Therapy. 

He served on and chaired the South Dakota Investment Council and served in leadership capacities with 

the Financial Planning Association and the National Association of Financial Planning Advisors.  In 2003, 

National American University recognized Mr. Kahler with the Alumni Distinguished Service Award. 

He has been published or quoted in The Wall Street Journal, The New York Times, The Washington Post, 

Times of London, ABC News, NBC News, CNBC, SDPB, Forbes, USN&WR, Money, Kiplinger’s, AARP, Money, 

YahooFinance.com, MarketWatch, Journal of Financial Planning, Financial Planning Magazine. Investment 

Advisor, Advisor Perspectives, Reuters, Reuters Money, and others. 

CERTIFIED FINANCIAL PLANNER® (CFP®) certification is obtained by completing an advanced college-level course 

of study addressing the financial planning subject areas that the CFP board’s studies have determined as 

necessary for the competent and professional delivery of financial planning services, a comprehensive 

certification exam (administered in 10 hours over a 2-day period) and agreeing to be bound by the CFP 

board’s standard of professional conduct. As a prerequisite the IAR must have a bachelor’s degree from a 

regionally accredited United States college or university (or foreign university equivalent) and have at least 

3 years of full-time financial planning experience (or equivalent measured at 2,000 hours per year). This 

designation requires 30 hours of continuing education every 2 years and renewing an agreement to be 

bound by the standards of professional conduct. 

CERTIFIED FINANCIAL THERAPIST-LEVEL I™ (CFT™) is obtained is a professional certification for both financial and 

mental health professionals conferred by the Financial Therapy Association. There are three levels of the 

certification, with Level I being the most foundational. To become a CFT™, individuals must meet specific 

educational and experience requirements across the areas of 1) financial therapy, 2) financial planning and 

financial counseling, and 3) therapeutic competencies. All applicants are required to adhere to the FTA 

Practice Standards and to a Fiduciary Standard of Practice to avoid any potential abuse of relationships. The 

FTA Standards of Practice and Code of Ethics includes acceptable forms of compensation, a requirement to 

avoid product sales, and various other standards of care.  

CERTIFIED FINANCIAL TRANSITIONIST™ (CeFT®) is a professional with an established career in the financial 

services industry who recognizes the importance and the power of the personal side of money and the 

unique challenges of transitions. CeFTs® have a rich and comprehensive understanding of how people 

subjectively experience change and are able to co-create their highest outcomes with them. CeFTs® bring 

process and tools to their client relationships that are not add-ons. Instead, they are intrinsic to the 

experience of guiding someone through a transition. Their work is embodied; it’s equal parts what they’re 

doing and how they’re doing it. It requires a different kind of listening, a letting go of the seat of authority, 

and an ability to sit with and through uncertainty. 

https://www.financialtherapyassociation.org/fta-practice-standards
https://www.financialtherapyassociation.org/fta-practice-standards
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CHARTERED FINANCIAL CONSULTANT (ChFC) designation is obtained by completing 6 core, 2 elective courses and 

a final exam for each course. As a prerequisite the IAR must have 3 years of full-time business experience 

within the 5 years preceding the awarding of the designation. This designation requires 30 hours of 

continuing education every 2 years. 

CERTIFIED COMMERCIAL INVESTMENT MEMBER (CCIM) designation certifies that the recipient is a recognized 

expert in the commercial and investment real estate industry. To be eligible to receive the CCIM 

designation, the individual has completed a designation curriculum that covers essential CCIM skill sets 

including ethics, interest-based negotiation, financial analysis, market analysis, user decision analysis, and 

investment analysis for commercial investment real estate. The individual has completed a portfolio 

demonstrating the depth of their commercial real estate experience. Finally, they have demonstrated their 

proficiency in the CCIM skill sets by successfully completing a comprehensive examination. 

 

Item 3: Disciplinary Information 

 

There are no legal or disciplinary events material to your evaluation of Richard Kahler.  

 

Item 4: Other Business Activities 

 

Mr. Kahler is an active and non-practicing real estate agent and an inactive and non-practicing certified 

general appraiser in SD. Clients of our firm will not be solicited to partake in any real estate investment for 

which Mr. Kahler will earn a commission. Should a Client of our firm request real estate services, Mr. Kahler 

will refer them to multiple real estate firms. Mr. Kahler does not receive any compensation for these 

referrals. Additionally, Mr. Kahler has periodically recommended investments in limited partnerships and 

Delaware Structured Trusts to clients and has also invested in some of these partnerships himself. This 

creates a conflict of interest since activity in client portfolios affects portfolios of our related persons. In 

order to minimize this conflict of interest, Mr. Kahler will notify those clients in similar limited partnerships 

prior to his personal interest increasing or liquidating. Mr. Kahler is an indirect owner of Advanced 

Wellbeing, LLC, which provides financial mental health counseling. Clients have the option of engaging 

Advanced Wellbeing for financial mental health counseling services, however, they are under no obligation 

to do so and will not be charged an additional fee by KFG for those services. 

 

Item 5: Additional Compensation 

Mr. Kahler does not receive any economic benefit from any person, company, or organization, in exchange 

for providing clients advisory services through KFG, LLC. 

 

Item 6: Supervision 

 

Paul Freidel, Chief Compliance Officer of KFG, LLC, supervises Mr. Kahler’s compliance activities on a regular 

basis. Please contact Mr. Freidel if you have any questions about Mr. Kahler’s brochure supplement at (605) 

343-1400. 

  



 Item 1: Cover Page for Part 2B of Form  

ADV: Brochure Supplement 

February 2026 

 
 

 

 

 

 

 

 

 

 

NATHANIEL G. GEHRING 
 

 

 

KFG, LLC 

429 Quincy Street 

Rapid City, SD, 57701 

(605) 343-1400 

 

Firm Contact: 

Paul Freidel, Chief Compliance Officer 

 

Firm Website Address: 

www.kahlerfinancial.com 

 

 

 

 
 

 

 

 

This brochure supplement provides information about Nathaniel Gehring that supplements our brochure. 

You should have received a copy of that brochure. Please contact us if you did not receive our firm’s 

brochure or if you have any questions about the contents of this supplement.  

Additional information about Nathan Gehring is available on the SEC’s website at www.adviserinfo.sec.gov. 

http://www.kahlerfinancial.com/
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Item 2: Educational Background & Business Experience 

 

Nathaniel G. Gehring 

Year of Birth: 1978 
 

Business Background: 

2019 – Present: KFG, LLC; Investment Adviser Representative 

2014 – 2019: Keats Connelly; Financial Planning Manager 

2013 – 2014: United Capital Financial Advisors; Relationship Manager 

2011 – 2013: Cross Border Planning Partners LLC; Cross Border Financial Planner 

2011 – 2011: Conceptual Investment Advisors, Inc.; Financial Planning Assistant 

2010 – 2011: Couple Financial Planning & Coaching, LLC; Financial Planner/Founder 
 

Educational Background, Professional Designations, and/or Exams: 

1999 – University of Wisconsin – Madison; Bachelor of Arts-International Relations 

2020 – Golden Gate University; Graduate Certificate in Financial Life Planning 
 

2008 – CFP® (CERTIFIED FINANCIAL PLANNER®) 

2005 – Series 66 
 

CERTIFIED FINANCIAL PLANNER® (CFP®) certification is obtained by completing an advanced college-level course 

of study addressing the financial planning subject areas that the CFP board’s studies have determined as 

necessary for the competent and professional delivery of financial planning services, a comprehensive 

certification exam (administered in 10 hours over a 2-day period) and agreeing to be bound by the CFP 

board’s standard of professional conduct. As a prerequisite the IAR must have a bachelor’s degree from a 

regionally accredited United States college or university (or foreign university equivalent) and have at least 

3 years of full-time financial planning experience (or equivalent measured at 2,000 hours per year). This 

designation requires 30 hours of continuing education every 2 years and renewing an agreement to be 

bound by the standards of professional conduct. CFP certification satisfies professional/educational 

requirements for licensing at KFG, LLC. 

 

Item 3: Disciplinary Information 

 

There are no legal or disciplinary events material to your evaluation of Nathan Gehring.  

 

Item 4: Other Business Activities 

 

Mr. Gehring has no other business activities to report. 

 

Item 5: Additional Compensation 

Mr. Gehring does not receive any economic benefit from any person, company, or organization, in 

exchange for providing clients advisory services through KFG, LLC. 

 

Item 6: Supervision 

 

Paul Freidel, Chief Compliance Officer of KFG, LLC, supervises Mr. Gehring’s compliance activities on a 

regular basis. Please contact Mr. Freidel if you have any questions about Mr. Gehring’s brochure 

supplement at (605) 343-1400. 
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This brochure supplement provides information about Cecilia Fleming that supplements our brochure. You 

should have received a copy of that brochure. Please contact us if you did not receive our firm’s brochure 

or if you have any questions about the contents of this supplement.  

Additional information about Ms. Fleming is available on the SEC’s website at www.adviserinfo.sec.gov.  

 

http://www.kahlerfinancial.com/
http://www.adviserinfo.sec.gov/
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Item 2: Educational Background & Business Experience 

 

Cecilia Fleming 

Year of Birth: 1996 
 

Formal Education after high school:  

2018 Virginia Polytechnic Institute and State University, Bachelor’s of Science in Finance 

2016 John Tyler Community College, Associate Degree, Business Administration 
 

Business Background: 

04/2023 – Present KFG, LLC; Investment Adviser Representative 

01/2019 – 02/2023 EVOadvisers; Associate Financial Planner 

05/2018 – 12/2018 EVOadvisers; Associate Financial Planner Intern 

07/2017 – 08/2017 PIEtech Inc.; Business Analyst Intern 

Prior to 2018  Student 
 

Exams and Professional Designations:  

2023 – CFP®(CERTIFIED FINANCIAL PLANNER®) 

 

CERTIFIED FINANCIAL PLANNER® (CFP®) certification is obtained by completing an advanced college-level course 

of study addressing the financial planning subject areas that the CFP board’s studies have determined as 

necessary for the competent and professional delivery of financial planning services, a comprehensive 

certification exam (administered in 10 hours over a 2-day period) and agreeing to be bound by the CFP 

board’s standard of professional conduct. As a prerequisite the IAR must have a bachelor’s degree from a 

regionally accredited United States college or university (or foreign university equivalent) and have at least 

3 years of full-time financial planning experience (or equivalent measured at 2,000 hours per year). This 

designation requires 30 hours of continuing education every 2 years and renewing an agreement to be 

bound by the standards of professional conduct. CFP certification satisfies professional/educational 

requirements for licensing at KFG, LLC. 
 

Successful achievement of FINRA series exams qualify candidates to become licensed to conduct specific 

financial industry activities. Investment adviser representatives of our firm must have an active series 65 

license or professional designation (such as CFP®) to become employed and provide advisory services to 

our firm. 

 

Item 3: Disciplinary Information 

 

There are no legal or disciplinary events material to your evaluation of Ms. Fleming. 

 

Item 4: Other Business Activities 

 

Ms. Fleming spends a few hours per month in a family-owned tax preparation business. None of her time 

is spent during trading hour with this activity. There is no active solicitation between O.C. Fleming Taxes 

and KFG, LLC, however, no compensation (cash or in-kind) is paid to either firm should they share any 

common clients. 

 

Item 5: Additional Compensation 

Ms. Fleming does not receive any economic benefit from any person, company, or organization, in 

exchange for providing clients advisory services through KFG, LLC. 
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Item 6: Supervision 

 

Paul Freidel, Chief Compliance Officer of KFG, LLC, supervises Ms. Fleming’s compliance activities on a 

regular basis. Please contact Mr. Freidel if you have any questions about Ms. Fleming’s brochure 

supplement at (605) 343-1400. 
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should have received a copy of that brochure. Please contact us if you did not receive our firm’s brochure 

or if you have any questions about the contents of this supplement.  

Additional information about Ms. Swanson is available on the SEC’s website at www.adviserinfo.sec.gov.  
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Item 2: Educational Background & Business Experience 

 

Karie Marie Swanson 

Year of Birth: 1980 
 

Formal Education after high school:  

2007  Riverside Community College, General Studies 

2017 Colorado State University Global, Bachelor of Science, Business and Human Resources 

2025 Colorado State University Global, Bachelor of Science, Finance and Financial Planning 
 

Business Background: 

04/2026 – Present KFG, LLC; Associate Planner and Investment Adviser Representative 

06/2014 – 04/2026 Northwestern Energy; Estimator/Engineer 

 

Exams and Professional Designations:  

2026 – Certified Financial Planner® 

CERTIFIED FINANCIAL PLANNER® (CFP®) certification is obtained by completing an advanced college-level course 

of study addressing the financial planning subject areas that the CFP board’s studies have determined as 

necessary for the competent and professional delivery of financial planning services, a comprehensive 

certification exam (administered in 10 hours over a 2-day period) and agreeing to be bound by the CFP 

board’s standard of professional conduct. As a prerequisite the IAR must have a bachelor’s degree from a 

regionally accredited United States college or university (or foreign university equivalent) and have at least 

3 years of full-time financial planning experience (or equivalent measured at 2,000 hours per year). This 

designation requires 30 hours of continuing education every 2 years and renewing an agreement to be 

bound by the standards of professional conduct. 

 

Item 3: Disciplinary Information 

 

There are no legal or disciplinary events material to your evaluation of Ms. Swanson. 

 

Item 4: Other Business Activities 

 

Ms. Swanson’s outside business activities are neither investment-related nor a source of substantial income 

or involve a substantial amount of his time. 

 

Item 5: Additional Compensation 

Ms. Swanson does not receive any economic benefit from any person, company, or organization, in 

exchange for providing clients advisory services through KFG, LLC. 

 

Item 6: Supervision 

 

Paul Freidel, Chief Compliance Officer of KFG, LLC, supervises Ms. Swanson’s compliance activities on a 

regular basis. Please contact Mr. Freidel if you have any questions about Ms. Swanson’s brochure 

supplement at (605) 343-1400. 
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This brochure supplement provides information about Emily Koch that supplements our brochure. You 

should have received a copy of that brochure. Please contact us if you did not receive our firm’s brochure 

or if you have any questions about the contents of this supplement.  

Additional information about Ms. Koch is available on the SEC’s website at www.adviserinfo.sec.gov.  
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Item 2: Educational Background & Business Experience 

 

Emily Frances Koch 

Year of Birth: 2001 
 

Formal Education after high school:  

2023 University of South Dakota – Bachelor of Business Administration - Finance 
 

Business Background: 

04/2025 – Present KFG, LLC; Client Services and Investment Adviser Representative 

04/2022 – 04/2025 Waddell and Reed; Registered Administrative Assistant 

07/2021 – 04/2022  Tagg Rutherford Investment Group; Receptionist 

08/2019 – 05/2023 Student 

 

Exams and Professional Designations:  

2024 – Series 7 

2025 – Series 66 

2025 – Life, Health and Variable Insurance Licensed 

 

Item 3: Disciplinary Information 

 

There are no legal or disciplinary events material to your evaluation of Ms. Koch. 

 

Item 4: Other Business Activities 

 

Ms. Koch’s outside business activities are neither investment-related nor a source of substantial income or 

involve a substantial amount of his time. 

 

Item 5: Additional Compensation 

Ms. Koch does not receive any economic benefit from any person, company, or organization, in exchange 

for providing clients advisory services through KFG, LLC. 

 

Item 6: Supervision 

 

Paul Freidel, Chief Compliance Officer of KFG, LLC, supervises Ms. Koch’s compliance activities on a regular 

basis. Please contact Mr. Freidel if you have any questions about Ms. Koch’s brochure supplement at (605) 

343-1400. 
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This brochure supplement provides information about Benjamin Marcham that supplements our brochure. 

You should have received a copy of that brochure. Please contact us if you did not receive our firm’s 

brochure or if you have any questions about the contents of this supplement.  

Additional information about Mr. Marcham is available on the SEC’s website at www.adviserinfo.sec.gov.  
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Item 2: Educational Background & Business Experience 

 

William Benjamin Marcham 

Year of Birth: 2004 
 

Formal Education after high school:  

2022 College of Western Idaho – Associates of Arts – Business 

2025 Northwest Nazarene College – Bachelor of Science – (Dual) Financial Economics and Accounting 
 

Business Background: 

01/2025 – Present KFG, LLC; Client Services and Investment Adviser Representative 

01/2023 – Present Freidel & Associates; Finance and Accounting Associate 

06/2024 – 08/2024 KPMG; Audit Intern 

01/2023 – 12/2023  Steward and Company; Staff Accountant 

06/2023 – 08/2023 One Medical; Corporate Accounting Intern 

03/2022 – 08/2022 RIW Investment Management; Wealth Management Intern 

08/2022 – 05/2025 Student 

 

Exams and Professional Designations:  

2025 – Series 65 

 

Item 3: Disciplinary Information 

 

There are no legal or disciplinary events material to your evaluation of Mr. Marcham. 

 

Item 4: Other Business Activities 

 

Mr. Marcham is employed by Freidel & Associates and spends most of his time with this activity. Clients 

may be referred to Freidel & Associates for accounting services. Likewise, KFG clients may be referred to 

Freidel & Associates for advisory services. In neither case are clients obligated to engage either firm. There 

is no compensation for referrals between firms.  

 

Item 5: Additional Compensation 

Mr. Marcham does not receive any economic benefit from any person, company, or organization, in 

exchange for providing clients advisory services through KFG, LLC. 

 

Item 6: Supervision 

 

Paul Freidel, Chief Compliance Officer of KFG, LLC, supervises Mr. Marcham’s compliance activities on a 

regular basis. Please contact Mr. Freidel if you have any questions about Mr. Marcham’s brochure 

supplement at (605) 343-1400. 
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